
 



STAGE I: PACKAGE 
MODULE A: PREPARATION 

SKILL TWO: AN INTEGRATED  
NAVIGATION SYSTEM 

“Market Your Genius” is more than a random collection of MAPs. The MAPs in this 
book form an Integrated System that will help you navigate your way through 
the Marketing World. You can integrate all of the information here and create your 
own integrated system or movement. 
 



 

HOW TO NAVIGATE 
 

The systems in this book allow you to get a comprehensive readout of where you are 
in building your online business. Just as you need Google Maps and a GPS to 
navigate your way through the physical world, Information Maps help you navigate 
your way through building your online career. 
 

Here, you will use our comprehensive “Diagnostic System”. Now, you can identify 
both your strengths and the key areas for development of your online business. 
Then, you can deep dive into a detailed section (and Map) for that Skill and make 
a specific task list. 
 

This means that you can consult Global  (BIG Picture) Maps to understand the 
marketing world, then navigate specific Skill Maps (the “cities, towns and 
neighborhoods”) to navigate and build your online business.  

 



DIAGNOSTIC SYSTEM  
AND CHECK LIST 

 

Now, you can assess where you are in the Marketing Journey.  
 

CHECK the items below that you’ve already completed. Tailor the process to 
your needs. You don’t have to do everything to be a success! The items that you 
don’t need to complete in the coming year can be left blank. 
 

CIRCLE the items that you do want to complete in the coming year. This is your 
new check list. Identify the order in which you need to complete these tasks. What 
goes first? What goes last? This is your Plan of Action.  
 

Break your Plan of Acton down into a list of specific goals. Set weekly goals for 
yourself. How long will it take for you to meet your goals? Every Skill below is a mini-
training with its own built in task list for the day, week or month. 
 

  SKILL 1: ORIENATION 

  SKILL 2: ASSESSMENT 

  SKILL 3: REALIZE YOUR GENIUS 

  I have located (unblocked) my innate Genius. 

  I have developed my Genius. I know my area of expertise.  

  I am ready to Market my Genius. 
 

  SKILL 4: KNOW YOUR CUSTOMER 

  Who are they? What is their language and culture?  

  What are their needs? What is their problem or challenge? 

  Where do they go? 
 

  SOLVE A PROBLEM 

  A. I Can Meet a Basic Need. What is it? 

  B. I can Solve a Key Problem. What is it? 

  C. I Know How I Can Solve this Problem. How? 
 

  SKILL 5: UNDERSTAND YOUR MISSION 

  A. I Know My Differentiator: What makes you unique or different? 



  B. I Have a Mission. What is it? 

  C. I Can Tell My Story. 

  D. I Can Write a Heart Centered Bio. 
 

 SKILL 6: PACKAGE (CREATE) YOUR PRODUCT  

  STEP 1: BUILD YOUR FOUNDATION     

  STEP 2: IDENTIFY YOUR CORE MESSAGE 

  STEP 3: TURN IT INTO A GOLDEN IDEA 

  STEP 4: CREATE AN ORIGINAL TITLE   

  STEP 5: CREATE YOUR CONTENT        

  STEP 6: ACTIVIES AND PROCESSES 

  STEP 7: FORMAT   
 

  SKILLS 7-9: INTEGRATED SYSTEM (PROGRESSION PLAN) 
  I HAVE A LEAD MAGNET 

  I HAVE AN ENTRY LEVEL PROGRAM  

  I HAVE AN IN-DEPTH PROGRAM 

  I HAVE A MASTER-MIND  

  I HAVE AN INTEGRATED SYSTEM 

  I HAVE A MOVEMENT OR PURPOSE 
 

  SKILL 10: TECHNOLOGY  
 1. VIDEO 

 a. VIDEO CAMERA 

 b. LIGHTING  

 c. MICROPHONE 

 d. VIDEO EDDITING 

 2. AUDIO 

 a. SOUND EQUIPMENT 

 b. SOUND EDITING 
 



 SKILL 11: SUPPORT SYSTEM 

 1. DESIGNER 

 2. COPY WRITER 

 3. TECH SUPPORT 

 4. COACHING / STRATEGY 

 5. OUTSOURCING (See Support Team Summary) 
 

 SKILL 12: MY TECHNOLOGY PLAN  

 I HAVE A TECHNOLOGY PLAN 

 I HAVE A CRM SOFTWARE PLAN (See Technology Checklist) 

 ALL SEVEN AREAS OF INTEGRATION ARE COVERED 
 

  SKILL 13: WEB PAGES 

  I HAVE A WEBSITE 

  I HAVE APPOINTMENT BOOKING SOFTWARE 

  I HAVE A LANDING PAGE (OPT-IN PAGE) 

  I HAVE PAGE BUILDING TECHNOLOGY (SOFTWARE) 

  I HAVE A SALES PAGE 

  I HAVE PAGE BUILDING TECHNOLOGY (SOFTWARE) 

  I HAVE A BRAND IDENTITY 
 

  SKILL 14: DESIGN 

  I HAVE A LANDING PAGE DESIGN 

  I HAVE A SALES PAGE DESIGN 
 

  SKILL 15: WRITING COPY 

  I HAVE THE FOLLOWING FOR MY SALES PAGE:                  

  HEADLINE 

  INTRODUCTION (PROBLEM YOU ARE SOLVING) 

  MAKE A CONNECTION (YOUR SOLUTION) 

  ESTABLISH AUTHORITY 



  BENEFITS, BENEFITS, BENEFITS 

  ADDRESS OBJECTIONS 

  CALL TO ACTION 

  I HAVE LANDING PAGE COPY 

  I HAVE SALES PAGE COPY 

  I HAVE EMAIL SEQUENCE COPY 
 

SKILL 16: I HAVE AN EMAIL LIST                                           

 I CAN MANAGE MY EMAIL LIST (SOFTWARE)    

 STAGE ONE: I HAVE STARTED MY LIST 

 STAGE TWO: I AM BUILDING MY LIST 

 STAGE THREE: I AM PARTNERING WITH OTHERS 
  

 SKILL 17: EMAIL FOLLOW-UP SEQUENCE  

 a. EMAIL #1 

 b. EMAIL #2 

 c. EMAIL #3  

 d. EMAIL #4 
 

 SKILL 18: DESIGN YOUR FUNNEL 

 I HAVE A SIMPLE FUNNEL  

 I HAVE A CAMPAIGN FUNNEL 

 I HAVE A PRODUCT DELIVERY FUNNEL 

 THANK YOU EMAILS 

 WELCOME EMAILS 
 

 SKILLS 19-21: SOCIAL MEDIA 

 I HAVE A FACEBOOK PAGE        

 I AM EXPANDING MY FACEBOOK PAGE  

 I HAVE ONLINE ADS  

 I HAVE A LINKEDIN PAGE    

 I AM EXPANDING MY LINKEDIN PAGE  



 I HAVE AN INSTAGRAM  PAGE   

 I AM EXPANDING MY INSTAGRAM PAGE  

 I HAVE A MEDIA ONE SHEET  
 

 SKILLS 22-24: MUTIMEDIA                 

 I HAVE A BLOG         

 I HAVE A PUBLISHED BOOK    

 I HAVE A PODCAST        

 I HAVE VIDEOS  
 

 SKILLS 25-27: INTERACTIVE MEDIA                
 I KNOW HOW TO CREATE A WEBINAR         

 I KNOW HOW TO CREATE AN ONLINE SUMMIT 

 I KNOW HOW TO CREATE A FACEBOOK CHALLENGE  

 

 SKILL 28: CRAFT YOUR SPEECH   

 A. WRITE YOUR CLOSURE (Your Offer)      

 B. WRITE YOUR SPEECH BODY      

 C. WRITE YOUR INTRO (Your Story)      
 

 SKILL 29: WRITE YOUR SPEECH  
 

 SKILL 30: DESIGN A TED TALK       
 

 SKILL 31: MARKETING TOOLS 

 a. PROMOTE YOUR PROGRAM: I HAVE A PROMOTION PLAN 

 b. PROMOTE YOUR EVENTS: I HAVE A PROMOTION PLAN 

 c. PROMOTE YOUR SPEAKING: I HAVE A PROMOTION PLAN 
 

 SKILL 32: I HAVE AN ENROLLMENT CONVERSATION 

 HANDLING OBJECTIONS 
 

 SKILL 33: COACHING CULTURE 

 I HAVE THREE COMMUNITIES         



 I UNDERSTAND THE COACHING CULTURE         
 

 SKILL 34: PARTNERS AND AFFILIATES                

 STEP ONE: I HAVE CREATED MY WISH LIST   

 STEP TWO: I HAVE EMAILED POTENTIAL PARTNERS  

 STEP THREE: I HAVE TALKED TO THEM   

 STEP FOUR: I HAVE FORMED NEW RELATIONSHIPS 
 

 SKILL 35: REACH OUT TO POTENTIAL PARTNERS               

 I HAVE GOTTEN JV PARTNERS TO SAY “YES”   

 I AM WORKING WITH JOINT VENTURE PARTNERS    
 

 SKILL 36: PAYMENT AND LAUNCH 

 PRODUCT LAUNCH 

 VALUE AND PAYMENT 

 LEGAL AGREEMENTS DRAWN UP 

 MONEY BACK GUARANTEE 

 
 

 

 
 
 
 
 
 
 
 



SUMMARY: MY TASK LIST 
 

A. TASKS I NEED TO COMPLETE FIRST (PRIORITIES) 
 

1. _______________________________________________ 
 

2. _______________________________________________ 
 

3. _______________________________________________ 
 

4. _______________________________________________ 
 

5. _______________________________________________ 
 

6. _______________________________________________ 
 

7. _______________________________________________ 
 

8. _______________________________________________ 
 

9. _______________________________________________ 
 

      10. _______________________________________________ 
 

      11. _______________________________________________ 
 

12. _______________________________________________ 
 

B. TASKS THAT I HAVE ALREADY COMPLETED 
 

1. _______________________________________________ 
 

2. _______________________________________________ 
 

3. _______________________________________________ 
 

4. _______________________________________________ 
 

5. _______________________________________________ 
 

6. _______________________________________________ 
 

7. _______________________________________________ 
 

8. _______________________________________________ 
 

9. _______________________________________________ 
 

10. _______________________________________________ 
 

      11. _______________________________________________ 
 

      12. _______________________________________________ 



SUMMARY: PAGE TWO 
 

C. TASKS THAT I CAN COMPLETE LATER 
 

1. _______________________________________________ 
 

2. _______________________________________________ 
 

3. _______________________________________________ 
 

4. _______________________________________________ 
 

5. _______________________________________________ 
 

6. _______________________________________________ 
 

7. _______________________________________________ 
 

8. _______________________________________________ 
 

9. _______________________________________________ 
 

      10. _______________________________________________ 
 

      11. _______________________________________________ 
 

12. _______________________________________________ 
 

D. TASKS I DO NOT NEED TO DO AT ALL 
 

1. _______________________________________________ 
 

2. _______________________________________________ 
 

3. _______________________________________________ 
 

4. _______________________________________________ 
 

5. _______________________________________________ 
 

6. _______________________________________________ 
 

7. _______________________________________________ 
 

8. _______________________________________________ 
 

9. _______________________________________________ 
 

10. _______________________________________________ 
 

      11. _______________________________________________ 
 

      12. _______________________________________________ 


