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MODULE 5: WHAT IS VALUE?

The word value can mean different things. A value can be a core principle
that you believe in. You may value a person because you appreciate them
or have high regard for them. Often, value means “monetary worth”.
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The average Starbucks
barista earns $9.43 an hour.

The CEO of Starbucks
earns $9,200 an hour.

The average barista at Starbucks earns $9.43 an hour. The CEO of Starbucks
earns $9,200 an hour. Is the CEO more valuable? White men earn more per
hour than women or men of color. Are white men more valuable?

Our internal sense of self-worth is often tied to our money making value. It's
been said that you can tell how much self-esteem a man has by looking at his
bank account. Is that true?

How has your internal sense of value been shaped by your external earning
capacity? What is your true value as a human being? You can reset your
financial thermostat accordingly.

The CEO of Starbucks isn’t any more valuable than the barista. His or her
influence is greater. The CEO makes decisions that impact 27,000 stores. He
or she works in volume. Hour per hour, the CEO is earning less than 30
cents per hour per store. Now, let’s look at your true value.
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YOUR TRUE VALUE

Know your value. Own it. Feel powerful when you state what you are worth.
Recognize that you unconsciously set your value, based on how much you
value yourself and your work. See the value in what you provide. See your
value with new eyes. To help other people, you need to:

Communicate with money.

Be willing and ready to communicate with money.

Allow an unimpeded flow of money into your life.

Work through your money traumas, beliefs and fears, so you can fully
stand in your power and help your clients to do the same.

Do you see the value in your services? Do you recognize that you set your
prices based on your internal settings? Now, you can change your settings,
based on your true value. How much do you value the transformation or
outcome that you provide? When you help your clients see your work
differently for themselves, they can enroll because they want the outcome.

e Recognize your value. Set the value for yourself first.

e Write down the transformation that your clients will receive

e There’s something beyond this that they are needing. What is that?
e Know this for yourself before you charge a price that reflects this.

To help people, be willing to communicate with money. Money is everywhere.
Every city block is worth tens of millions of dollars. Imagine what your
community is worth. Billions! Yet, money is the unspoken need — and the
core pain — that most people seek relief from. Transform your own fears
and unmet needs around money, so you can help your client’s do the same.

Do you restrict yourself with money? People believe that it's okay to get
paid through the stock market or through real estate, where values
fluctuate, according to market values. Do you question your own value,
when you are offering something that can transform people’s lives? Why?

Money is not the end goal. The end goal is living a happy and productive life.
Help your clients recognize that their transformation is priceless. Your work
IS the best investment your client can make. They are investing in themselves.

Declare to yourself your full value now. Do not think small. If you eliminate
all fear and self-restricting beliefs, what is your worth?

My daily value is:

My monthly value is:

My yearly value is:
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YOUR MONEY THERMOSTAT

Imagine that it's cold
outside, but you've set
your home thermostat at a
low temperature. You're
freezing, but you don't
adjust your thermostat.

That may sound crazy, but
that's exactly what most
people are doing with
money! Most people have
an internal Money
Thermostat that they
have unconsciously set at
a level that's far below
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what they need or want. They have unconsciously set a limit on how much
money they can earn or receive. This is exactly why the vast majority of
people stay in the economic class to which they were born. Most people
don’t know how to reset their internal Money Thermostat!

They don’t know how to re-program the settings they have around money.
They don’t have access to the control panel. That'’s like setting the thermostat
in your home at a low temperature when there’s a storm outside. Turn it up!

Your internal thermostat is set by three controls: Your unconscious beliefs,
your feelings (fears) and your habits. You are already familiar with these
three “friends”. Now, you can begin to change your money settings.

QUESTIONS

1. Do you hold back from giving or receiving money? How? Why?

2. Where in your body do you block the flow of money? Where do you hold
traumas around money in your body? When did this blockage begin?

3. Do you hold back from making more money? Why? When did this begin?

4. How do you feel about marketing, promoting or selling your genius? Why?

5. Do you feel safe making lots of money? Do you fear jealousy, envy,
competition or revenge from other people? Why? When did this start?
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CHECK YOUR SETTINGS

Before you change your internal money settings, you need to check your
current Money Thermostat settings. There are four areas here to identify:

MIND: Identify three Core Beliefs or Assumptions.
1.

EMOTION: Identify three Fears, Traumas or Stressors around money:
1.

BODY: Three key Habits, Patterns or Addictions that you have around money:
1.

SPIRIT: Three areas in which you Block the Energy of Money in your life:
1.
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RAISE YOUR SETTINGS

You have identified the forces in your life that keep you living within an
unconscious and often invisible Money Matrix — one that your parents, grand-
parents and great grandparents probably lived within.

You made a list of Defining Moments in your Money Life. How many of those
defining moments were conscious and intentional? How many were a response to
outside circumstances that were “beyond your control”? What if | told you that
every experience you have had with money was a clue to the Money Matrix and
that you may not have been reading these clues correctly?

This moment right now is a Defining Moment. You can begin redefining your
relationship with money right now. Look at every trauma and fear you have had
in your life around money. What if each of these moments was a clue — an
Awakening Moment to help you understand life better?

Review each of the key traumas or fears you have experienced and write down the
“Awakening Message” or clue that you can gain from the experience:

TRAUMA OR FEAR #1:

AWAKENING MESSAGE:

TRAUMA OR FEAR #2:

AWAKENING MESSAGE:

TRAUMA OR FEAR #3:

AWAKENING MESSAGE:

TRAUMA OR FEAR #4:

AWAKENING MESSAGE:

Now, you can begin the transformation process. You can begin to transform
your fears, your beliefs and your habits around money on the next page.
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CONCLUSION
MONEY PRINCIPLES

Twenty years of schooling and they put you on the day shift.
-Bob Dylan

It's funny. We are socialized for 20 years to be workers, consumers and tax
payers. But we are not told a few things.

1.

2.

Hard work will not make you wealthy. A lot of hard working people
are in debt. Many have no security to show for their hard work.
Getting paid by the hour will not make you wealthy. To the contrary,
this will make you a slave to the clock.

You will either work for yourself or for someone else. Both have
advantages and disadvantages. You need to make a conscious
decision about which life is better for you in the long run.

If you want to gain wealth, you’'ll need to work in volume. If you don’t
work in volume, you’ll need to charge a few people a lot of money.

If you work for yourself, you need visibility. This means you’ll need
to market your work. There’s no way around this.

You'll have to think about who your customers are. What are their
unmet needs? How can you be a solution to their problem?

Do you want to work online or in person? Working online allows you
to target a specific demographic, regardless of where you are located.
But, there is set up involved.

Look at the realities of living within the Money Matrix. Who is doing well?
Who isn’'t? Observe people that you know who are doing really well.
Chances are, they have a healthy relationship (and an OMS) with money.

Those who are deeply committed to a Noble Purpose still need a money.
Rev. Dr. Martin Luther King Jr., Mahatma Gandhi and Mother Theresa all
had support systems and budgets that supported their work.

Your relationship with money is one of the most powerful and intimate
relationships you will have, throughout your life. Make a commitment. Work
on this relationship. Choose the path that is best for you, in the long run.
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GO TO MARKET!

Most people don’t get money. That is, they don’t go out and get money.

Why is this? They don’t know how to Market their Genius. They don’t know
how to take their gift out into the market place.

You have now completed the internal
groundwork for transforming your
relationship with money. You know
your value. You have a deep
internal sense of your worth.

External Internal
Income Value

Marketing is the next logical step.
Here, you are making your external
value (what you actually make)

match up to your internal value —
what you know you are worth.

Marketing is the process by which you convert your
internal value into an external value or payment.

Marketing is the means by which you free yourself from the Money Matrix.
There’s no way around this. If there was, we would have found it!

You can’'t realize your Optimal Money Self (OMS) if you don’'t “Go to
Market”. Marketing is where the pedal hits the metal. This is where you face
your deepest fears and change lifetime habits. This is where you “get busy.”

Marketing is probably the Number One Fear on the planet. This is where
people’s traumas come to the surface. But, it doesn’t have to be that way.

Marketing Your Genius is the most simple, comprehensive and
affordable system available for taking your relationship with money to the
highest level. We hold nothing back. We invite you to take your
relationship with money to the next step, beyond the Money Matrix.

Market your Genius. Stand up. We are here to support you.

Best wishes on your journey to prosperity.



